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"Value funds outperform the rest

over time, evidence has shown.”

Michael Schroder and Feroz Basa
| Joint Boutique Heads

OVERVIEW

The Value Equity Investments boutique invests shares that are out of favour with other investors, yet have solid

fundamentals that are likely to drive performance over the long term, ultimately delivering attractive returns to our RETAIL

investors. INVESTMENT
OFFERINGS

Our goal is to offer superior investment returns across a variety of equity-only portfolios, through our expert ability
to recognise undervalued companies. We construct our portfolios through in-depth fundamental analysis, finding

stocks or sectors which are at a deep discount relative to fair value. A QOld Mutual High
Yield Opportuni

The fund managers in our team are dedicated to ensuring that they remain true to valuation fundamentals, seeking - ty
Fund

to provide excellent returns over the long term. However, this contrarian, value-driven approach means that the
portfolios can perform very differently to other equity managers in the shorter term.
A Old Mutual Value

This boutique is one of the 16 that have been established by the Old Mutual Investment Group (SA) (OMIGSA). _—
un

Autonomous and entrepreneurial, these investment boutiques are structured so that they can focus solely on
delivering performance in their particular area of investment specialisation, with business and operational support

provided by OMIGSA's world class shared services. These funds are

collective investment

INVESTMENT PHILOSOPHY

We see value investing as being contrarian: buying out-of-favour shares that do not reflect their intrinsic values

schemes and are

accessible via Old

and seeking opportunities to sell once the shares have moved too strongly onto the radar screens of other fund Wt Ui,

managers.

We believe that the market focuses too often on the short term and overreacts to disappointing earnings, negative
publicity or legal issues. We identify situations where investors have become too negative and when they are
unduly questioning the longer term prospects of a business that is fundamentally sound. Essentially we distrust
forecasts and instead prefer to focus on valuations. We search for situations that are likely to benefit from improving
expectations.

Refer to the Quarterly
Fund Performance
Guide for further

information.

WHY RETAIL CLIENTS CHOOSE US

A |nternational analysis shows value stocks consistently outperform other styles and the market as a whole.
We are a dedicated and independent team who believe in the long term superiority of the ‘value’ philosophy.
Our focus is on generating wealth for our clients through a disciplined process with a proven, consistent and
competitive track record.

A Access to one of the best-resourced research teams in the country.

TEAM

Michael Schroder — Joint Boutique Head

Feroz Basa — Joint Boutique Head

Contact details: Old Mutual Investment Group (South Africa) (Pty) Limited, P.O. Box 878, Cape Town 8000. Tel: +27 21 509 5022 Fax: +27 21 509 4663 www.omigsa.com
Regulatory Information: Old Mutual Investment Group (South Africa) (Pty) Limited is a licensed financial services provider, FSP 604, approved by the Registrar of Financial Services Providers
(www.fsb.co.za) to provide intermediary services and advice in terms of the Financial Advisory and Intermediary Services Act 37 of 2002. Old Mutual Investment Group is a wholly owned subsidiary
of Old Mutual South Africa Limited. Reg No 1993/003023/07. Products do not provide any guarantees against capital losses. Market fluctuations and changes in rates of exchange or taxation may
have an effect on the value, price or income of investments. Since the performance of financial markets fluctuates, an investor may not get back the full amount invested. Past performance is not
necessarily a guide to future investment performance.

July 2011



